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Abstract—Due to the competitive Malaysian residential market with a large
number of residential projects that offered almost similar features lead to
difficulties of residential purchasing among homebuyers. These days,
homebuyers are very selective, careful, and required more time in deciding due
to the high numbers of abundant, and problem residential projects in Malaysia.
As aresult, a high number of unsold residential projects were reported. Therefore,
understanding homebuyer criteria in a residential purchase is crucially important
towards successful Malasia residential projects in the long term. This paper
identifies and prioritizing homebuyers criteria in mainland Penang, Malaysia
from user-generated data in online property forums. 6000 data was extracted
through RapidMiner software. Once data were processes, statistic analysis is used
to determined and prioritize the homebuyer's criteria. The classification of criteria
is made by the real estate experts. The result of the study provides fresh insight
into homebuyers' criteria. The findings should offer developers, government,
potential homebuyers, and real estate agents a better understanding of
homebuyers criteria in Penang, Malaysia.

Keywords—Residential, Criteria, Purchase, User-Generated Data, Text
Analysis

1 Introduction

The residential purchasing decision-making process has been acknowledged as
complex decision making and considered as high stakes, infrequent, and mostly
irreversible decision-making process among the homebuyers [1]-[4]. The decision also
is regarded as one of the most crucial decisions for home buyers as the decision has
long-term influence on their life due to several reasons. For example, According to [5]
the decision is relatively related to one of the largest investments for homebuyers
approximately three or four of annual income that led to the long-term financial
commitment. Moreover, most of the developers are required 60%-70% of total
transaction as advanced payment before the residential project begin. In the future, if
any problems occur, buyers might lose the advance payment or have to wait endlessly
for the project to be completed [6]. Also, high numbers of the abundant and unfinished
residential project have increased the decision complexities. For example, in Malaysia,
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there were 188 abundant residential projects have been reported within the year 1999
until 2019. Unlike many other types of purchasing, housing purchasing decision making
is riskier and sometimes even ‘traumatic’ for homebuyers [7]-[9]. Limited homebuyer's
knowledge and experience, in sync with a lack of market information available, led to
uncertain outcomes of the decision. Thus, numerous previous studies have been
performed to assist homebuyers in the residential purchase decision-making process.
These studies mostly focused on the development of decision-making tools [5], [10]-
[13], and most identification and prioritizing of residential purchase criteria[6], [14]-
[19].However, this paper orbit around criteria influences the residential purchase
decision-making process. Many criteria have implications during the purchase of
residential such as a house, apartment, condominium, and flat. Furthermore, past
research has proven that housing purchasing should consider numerous criteria and
there are no fixed criteria for buyers available [1], [7], [11], [20], [21]. From the
homebuyers viewpoint, a price criterion is no longer the main objective in residential
purchasing, multiple other criteria need to be taken into consideration in comparing and
assessing alternatives[5].

With the rapid development of the Malaysian residential industry, a high number of
residential projects available on the market, homebuyers became very selection in
residential decision making. Currently, until February 2009, there is RM 29.47 billion
value of unsold residential in Malaysia. The value of unsold residential projects was
due to indiscriminate buildings by the developer, lack of market studies, and financial
feasibility studies. Thus, identification of the right set of residential purchase criteria is
necessary to reflect the market demand from homebuyers[5], [10]-[13]. This study
outcome is significantly beneficial to homebuyers, real-estate practitioners, developers,
government policymakers, and as well as an academic institution.

2 Residential Related Criteria

The identification of the right criteria has been acknowledged as the most crucial
stage that highly influenced the housing purchasing decision making [14], [22]-[26].
As a result, research on residential purchasing criteria has developed over the last few
decades[5], [10]-[13]. Based on the literature review, various residential criteria to be
relevant to the homebuyers. The past studies have sought to investigate the topic from
a different theoretical angle and perspective. For an instant, several studies have
focused on investigating homebuyers for single criteria such as location, developer
reputation, and price [27], [28]. Meanwhile, others have to examine residential criteria
from a different angle of homebuyers' demographics and socio-economy instead of
focusing on the homebuyers' view, some studies investigated residential purchasing
criteria from the developer's view [22]. On the other hand, several studies have
classified such residential criteria into different main categories. Such as, For example,
[29] conducted a review of American and British valuation and econometric literature
and a pilot survey among buyers. The authors identified 25 criteria that consist of both
qualitative and quantitative criteria that are frequently used by users and valuers for
housing purchasing decision making. The authors themselves clustered the criteria into
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four categories such as property variable, distance, environmental and financial
characteristics. Wheres[3], organize the criteria into three categories such as price,
actual house, and resale value. Meanwhile, other authors established the criteria into
two main categories; internal (intrinsic) and external (extrinsic)[30]. Internal criteria
refer to size, interior layout, design, space, features, number of rooms, and space.
Wheres, external criteria included exterior design and appearance, building quality, and
materials.

Another focused on this area is criteria prioritization. There are differences in
homebuyers criteria preference had been reported in the literature. For example, Razak
et al (2013) findings revealed that location is far more important than other criteria such
as financial, neighborhood, interior, developer itself, exterior design, and family life
cycle. Evidence suggested theoretically the majority of homebuyer may inspire to live
in the best location. However, in terms of a housing purchasing decision making other
criteria such as neighborhood, price, affordability, and quality criteria take precedence.
For example, research carried by in past emphasized the first time homebuyers believed
location-related criteria as least important[25]. Meanwhile, another study carried out in
2017 has presented that price had been chosen as the most important criteria for housing
purchasing followed by safety and security, public facilities, location, quality, design,
and developer reputation [31]. Other authors such as [17] also presented a different
level of criteria importance in house purchase decision making. People in Jakarta
Indonesia believed that physical quality is the most important criterion in house
purchase compare to price and location. Instead of location, quality, and price criteria,
criteria such as developer reputation are increasingly often mentioned by home buyers.
The driving criteria preferences for residential purchasing are constantly changing.
Understanding consumer preferences will therefore be a key aspect to solving the
residential problem such as the unsold projects.

Most of these criteria were investigated based on a survey, questionnaires, and
literature. Instead of these methodologies, there are more residential related dynamic
and information-rich data due to the advanced Information Technology (IT) available.
The availability of Web 2.0 platform that based on context-rich and easy to use a
concept such as a property online forum [59], blog, and social network site allows
people to share and exchange experience on a one to word platform rather than one to
one platform [32]. Based on a survey carried out by the National Association of Realtors
shows that 90% of home buyers now searching the internet [58] as their information
source in the residential purchasing process [33]. Homebuyers can post questions and,
share experience and knowledge regarding specific residential projects without
limitation such as time and space. In the Malaysian environment, an established
developer such as 101 property, YTL Land Development, and Paramount Corporation
also have already implemented interactive services such as online forums as their
business strategies [34]. Utilization of user-generated data has been proved effective as
data for customer satisfaction especially in product development [35]-[38]. Although
there is an existing body of literature on homebuyers criteria based on surveys and
questionnaires, this study findings could provide an interesting insight from users
generate data.
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3 Research Approach and Findings

The essential reason for this study is to identify and prioritize the most mention
criteria that influence the buying decision of residential property in Pulau Pinang,
particularly on the mainland. Pulau Pinang is one of the main cities in Malaysia that
undergoing rapid growth in residential and urbanization development. Asurvey,
questionnaire, and intervieware the only most common tool to measure
homebuyer/investor sentiment in real estate which is costly and labor-intensive. Instead
of carried out questionnaires and a survey approach, this study extracts online
residential related data from user comments in Penang online property forum. 6000 user
comments have been extracted from numerous residential projects in the online forum
through RapidMiner software. The framework of the proposed approach consists of
two-parts; data extraction and processing, and measurement of criteria.

T Data extraction and processing
Q Data extraction

Data online Data processing
property Tokenize
(User Transform cases
comments) Filter token

Filter stopwords
Filter stopwords

Stem
S~ . . . [
Criteria identification Term of
frequency |
Expert

Criteria classification —

Most mentioned criteria

Fig. 1. Research Framework

3.1 Data extraction and processing

First, user comments on several from the residential project such asa house,
apartments, flats, condominium posts in online property forums are crawled and
collected through RapidMiner. Generally, user comments consist of residential criteria
whether in terms of questions or evaluations about the residential project. 6500
comments were extracted through properties only forum and google review based on
the project name, developer name, and location keywords. After extraction of raw
data,our finding indicates that there are only 4285 comments were related to this study.
Then, within these comments, there were in other languages such as Bahasa Malaysia
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and Chinese. Comments in other languages were translated into English using google
translate. Next, Through Rapidminer software, processing data is performed through a
sub-operator called process operator. In this process, raw data from the forum will be
clean and formatted through several processes such as tokenize, transform cases, filter
token, filter stopwords, stem (Porter), replace token, extract length, extract the token

number, and aggregate token length. Each of these operators functions as follows:

Tokenize: This operator splits the text of the document into several of a token.

Transform cases: transform all characters in a document to either lower cases or
upper case

Filter token: used to filter token by its length
Filter stopwords: use to removes any English stopwords from a document such as
the, is, are, and, or, etc.
Stem: use to stem English words using the porter stemming algorithm, identify the
root words. For example, an explanation will be extracted as explain (root word).

v

Replace Tokens Generate n-Grams (... Extract Length

Extract Token Humb...

openin | 7] Turba Prep H Aute moder Filter (4,285 /4,285 examples): | al -
Row No. Text

82 Alma industrial land no more? You must be joking. Do you know what Is the meaning of conversion? |
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64 The JUSCO is completing saon. But i dont think it Nelp o promote this project

65 Bukit Mertajam so many shopping mall closed for business like Luwin, bandar Perda JUSCO, Alma 2 shoppi

66 I dont believe that all the salos is rely on the friend frend, relative and manipulation. Ifthe fact is ruth, phase i

&7 Phase Il i2 coming 5000 and there will be anoter access through the impian traMc light So don worry aboutt

68 Torisk ourselves, | rather go for PDC project. This project will surely become foreigners €™ squatter at he en...

50 i doubt you knaw the exact location of this project | The perfect location is the selling point and no one knows &

70 The exact location Is behind TESCO. You have to use Jalan Sr Kijang. Pass through a pathway betwaan THE

71 What light industrial means? Gan give oxample ar what u forsea this project will bo?

72 Hope it will be more towards consumer senices/business/inancial center

73 The price seems too expensive

74 The location should ot have this price

75 The project seems no moving since 012, May be the price too expensive and sales s no aoad. OF May be ...
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ExampleSet (4,285 examples, 0 special attributes, 1 regular attribute)
Fig. 2. Comments from the online forum
Tokenize Transform Cases Filter Tokens (by Le...  Filter Stopwords (En.. Stem (Porter)
U doc = doe doc = doe doe = oo doc = doe doc = doe doe
) v v 7 v

Aggregate Token L...

1 doe = docF 1 doc = docF ﬁ doe = dacF 1 doe
v v v v

doe F

Fig. 3. Data processing process
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3.2

Measurement of residential criteria

The text mining process such as frequency has been adopted in this study to identify
the most mentioned residential criteria [57]. Term Frequency (TF) is based on how
frequently a term occurs in a document represented by an equation as follows [39],
[40].Figure 4 below illustrates the overall criteria gathered in this study.

(number of times term t appears in a document)

TF (t) = -
© (Total number of terms in the document)
Retrieve Residential... Hominal to Text Set Role Filter Examples Store
f’ au:F wa o mE e _;} ex:F exa Y ) i pY m,F res
W ari o ari ori) W = L]
v v unm ) es
Process Documents... WordList to Data Store (2)
= = wor = wer inp -1 thr
= i3 fa®
v
Fig. 4. RapidMiner model for residential criteria
Table 1. Most mentioned residential criteria
Criteria Sub-criteria | Occurrences | Total Occurrences | Term of frequency (tf) | Rank
Area 592
Neighborhood 381
Road 350
Foreign 200
Location \Work_place 184 2071 0.397887 1
View 123
Surround 101
Traffic 75
Environment 65
Park 217
Shop 184
A Mall 158
Facilities Pool 110 852 0.163688761 2
School 94
Garden 89
Storage 206
Design 136
Quality 135
Houseit self |Car_park 87 825 0.158501441 3
Room 77
Balcony 69
Concept 58
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Kitchen 57
Loan 176

Financial Prlc'e 131 472 0.090682037 4
Maintenance_fees 88
afford 77

Developer  |Developer 375 375 0.07204611 5
Guard 136

Safety Gate 107 319 0.061287224 6
Security 76
Value 186

Invest Rent 105 291 0.055907781 7

5205

Most mentioned criteria

Fig. 5. Term of Frequency for each criterion

Based on table 1, our findings indicate that there are 33 criteria related to a residential
purchase. With the assumption, a higher number of frequency scores indicates a higher
level of importance by the user. The list of criteria in this study is categorizingas
‘location’, ‘facilities’, ‘house itself’, ‘financial’, ‘developer’, ‘safety’, and ‘investment’
which is based on previous studies.The classification of criteria is made by the
practitioner in the area of real estate located in Penangthrough interviews. Table 1
illustrated7 main criteria such as location, facilities, house itself, financial, developer,
safety, and investment. From 33 criteria, 9 criteria fall under location, 6 under facilities
criteria, 8 under house itself criteria, 4 under financial criteria, 1 under developer, 3
under safety, and 2 under-invest criteria. This study found that residential location is
the most mentioned criteria among online users with a total occurrence of 2071 times.
The location was also found to be the most important criteria in past studies[11], [21],
[24]. Criteria such as area, neighborhood, road, foreign, workplace, view, surround,
traffic, and environment have been categorized by the experts under location criteria.
Meanwhile, facilities have been falling under second place as most mentioned criteria
with total occurrence 852 times. Criteria such as park, shop, mall, pool, school, and
garden have been classified under facilities criteria. With slight differences in the
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number of occurrences with facilities criteria, House itself or house attributes criteria
rates as the third most important residential criteria in Penang with 825 occurrences
from overall comments. In this study, the criterion is related to other sub-criteria such
as storage, design, quality, car_park, room, balcony, concept, and kitchen. Financial
criterion has been considered as the fourth most important criteria in this study with
472 occurrences. This criterion was involved in sub-criteria such as loan, price,
maintenance, and affordability. The three least important criteria in this study were
developer, safety (guard, gate, and security), and investment (value and rent).

Residential Criteria

1
I I I T 1 T 1

Location Facilities House | Financial ‘ Developer Safety Invest
= area —  park |- storage |—  loan guard value
|- foreign |H  shop |~ design ||~ price gate rent
= view =  mall = quality ||—maintenance Security

- surround |~ pool |- car park | afford

environment = school | room

| | neig:::urh Ll garden |~ balcony

- road - concept

I~ Work place ' kitchen

— traffic

Fig. 6. Residential criteria

4 Discussion and Conclusion

The purpose of this study was to investigate and prioritize homebuyer criteria for
residential purchasing in Penang, Malaysia based on user-generated content. As
evidenced by the literature, delivering residential that matched homebuyer's
requirements are crucial for providing quality and successful residential projects. Given
the high number of unsold and abundant residential projects in Malaysia present,
gaining a deeper understanding of homebuyer's criteria for residential purchasing is
significantly important in assisting to devise a transparent residential solution that is
successful in the long term. A qualitative study conducted with 4285 users generates
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data in the shape of comments from the Penang online property forum. Overall, of the
comments are based on numerous of the residential projects (house, condominium, flat,
etc) post from the forum. RapidMiner was utilized to extract the data. The text analysis
method was used to measure the most mentioned criteria by homebuyers in the data.

The location has been addressed as the most important criteria of residential purchase
in mainland Penang, Malaysia. This finding is also in line with past studies in Malaysia
which indicate that location criterionis particularly important to the homebuyer [8],
[11], [41], [42]. Moreover, the location criteriaare also relatedly positive to the
neighborhood, safety, environment, crime, closeness to the working place, families, and
friends [12], [28], [43]. Other authors highlighted homebuyers are willing to pay extra
for a good neighborhood and quality environment [44]. As one of the economic and
urbanization development cities in Malaysia, Penang has consisted of high number of
foreign workers. The presence of foreign workers/ immigrants in the neighborhood is
considered a crucial issue [45], [46]. There were many companies rented residential
especially apartments and flats as a hostel for foreign workers [47]. Not only from the
perception of residents, yet the fact also illustrates that foreign workers/ immigrants are
related crimes such as sexual harassment, robbery, quarrel, and vandalism [48].

Interestingly, facilities have been placed in the second rank and significantly plays
an important role in Penang residential decision. The online community in Penang
appeared more concerned with facilities criteria that related to park, shop, mall, pool,
school, and gardens. This study appears to support the view that facilities criteria are
more significantly important in the urban area [49]. For example, the existence of
gardens and green space is now evolving into a top priority residential criteria and
homebuyers are willing to invest more for this[50].

House itself criteria such as storage, design, quality, car park, room, balcony,
concept, and Kitchen has fallen into third place overall by the online communities. In
many other studies, design, and quality criteria such as external and internal finishing
as a key criterion for homebuyers[50]. Moreover, past studies suggested building
material as the most crucial criteria in homebuyer decision making and significantly
have a strong relationship with house purchase attention. The next sub-criteria is the
room criterion. This criterion might refer to the number or size of the room such as
bedrooms and bathrooms. The number and size of these rooms have been addressed as
the most critical criteria in the Malaysian home buying market[14], [15], [20], [31]. The
car park is also one of the important sub-criterion in the house itself criteria. This
finding is parallel with high car dependency in Penang, Malaysia. Thus, Penang
homebuyers may be particularly concerned with the problem related to a lack of
packing space.

The financial was addressed as the fourth most mentioned criteria consist of loan,
price, maintenance fees, and affordability. This finding is supported by past studies that
highly addressed that price is no longer the first preference among home buyers [1],
[23], [51]. However, in affordable residential types for first-time homebuyers, a price
that also includes sub-criteria such as loan and maintenance fees is still dominant as the
most important criterion compared to other criteria [20]. There is no doubt that the
domination of price among first-time homebuyers has been largely propelled by stricter
rules to get mortgage loan approval from the bank since 2014 [16].
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Meanwhile, the developer criterion has been regarded as the top five in this study.
This is in line with other research in other states in Malaysia such as Melaka [15], and
Johor Bharu [52]. Moreover, other countries such as Slovenia [24] Indonesia [22],
China [19], Turkey [26], and Finland [53] have highlighted developer criteria such as
background, brand, image, and previous project were more prioritized by homebuyers.
Based on these studies, homebuyers were believed to a reputable and experienceare
crucial decision foundation towards quality and on-time delivery of residential projects

With slightly different occurrence numbers with developer criteria, safety has been
placed into sixth-placed that related to guard, gate, and security. This is supported by
past studies where some homebuyers may prefer a residential area with secure gates
and guarded areas to ensure their safety and privacy [54], [55]. The desire for security
is very much increased especially, for the majority of homebuyers living in
metropolises with a high number of crimes. [54] found homebuyers are willing to pay
more for a gated and guarded residential to ensure their safeness, well-being, and
peaceful life. Realizing the need for safety amongst homebuyers, to be competitive,
residential developers are required to provide a surveillance system and patrol service
[56].

Compare to other criteria in this study, value criteria has been considered as the
lowest mentioned. A value in a residential purchase is referring to reinvestment value
which involves rental payment and capital gain from the increasing value in the
property [16]. According to [22], value is always closely related to other criteria like
price, developer reputation, and location. Questions such as, what will happen with the
are in the future? does the government has any project to develop the area? and etc can
determine the future of the residential project. This could be explained by the perception
and belief of Penang homebuyers who are very much concerned about the location that
would automatically lead to a value of the residential project.

The outcome of this study is expected to elucidate a deeper understanding of the
residential criteria that influence homebuyers' decisions by prioritizing the criteria,
especially in mainland Penang, Malaysia. Furthermore, This study has extended the
existing methodology of residential criteria studies. Since, most of the studies in the
identification and prioritizing of residential criteria were based on methodology such
as survey, questionnaire, and interview, this study has introduced more property-related
dynamic and rich data which in line with the development of Information Technology
(IT). This property related online data generated by users could reflect better
information on homebuyers' residential criteria. As mentioned in the introduction part,
the findings are significantly beneficial to homebuyers, real-estate practitioners,
developers, government policymakers, and as well as an academic institution.

5 Limitations of Study

This study only focused on online comments on who the users are might be from the
potential homebuyer, first-time homebuyers, or industry practitioner. Demographics of
homebuyers are not measured in this study. This study also focused on a variety of
residential types of projects such as flats, condominiums, and houses. Moreover, this
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study online involved residential projects in the mainland of Penang Malaysia. The
findings could be richer and more transparent if cover more state in Malaysia.

6 References

[1] T. Ratchatakulpat, P. Miller, and T. Marchant. (2009). Residential Real Estate Purchase
Decisions in Australia: Is It More Than Location? Int. Real Estate Rev. 12(3): 273-294.

[2] N. Anastasia and A. L. Suwitro. (2015). The Rational and Irrational Factors Underlying
Property Buying Behavior. J. Econ. Behav. Stud. 7(2): 183-191. https://doi.org/10.
22610/jebs.v7i2(j).576

[3] C. E. Branigan and C. Brugha. (2013). Behavioural Biases on Residential House Purchase
Decisions: A Multi- Criteria Decision-Making Approach. Eur. Real Estate Soc. (ERES). 1—
18. https://doi.org/10.15396/eres2013_220

[4]J. Chen, E. C. M. Hui, and Z. Wang. (2011). Perceived risk, anticipated regret and post-
purchase experience in the real estate market: The case of China. Hous. Stud., 26(3): 385-
402. https://doi.org/10.1080/02673037.2011.542098

[5] C. Branigan and C. Brugha. (2014). Behavioural Biases on Residential House Purchase
Decisions: A Multi-Criteria Decision-Making Approach,” Library.Eres.Org, no. Mcdm. 1-
18. https://doi.org/10.15396/eres2013_220

[6] H. T. H. Lan. (2011). A study on Housing Preference of Young Households Using Stated-
Preference Approach.

[7]1 N. A. Salleh, S. A. Zoher, S. A. Mahayuddin, and Y. Abdul. (2015). Influencing Factors of
Property Buyer in Hillside Residential Development. Procedia - Soc. Behav. Sci. 170: 586—
595. https://doi.org/10.1016/j.sbspro.2015.01.060

[8] L. H. Li. (2011). Housing Choice in an Affluent Shanghai — Decision Process of Middle
Class Shanghai Residents. Mod. Econ. 02(01): 9-17. https://doi.org/10.4236/
me.2011.21002

[9] M. Li, Z. Bao, T. Sellis, S. Yan, and R. Zhang. (2018). HomeSeeker: A Visual Analytics
System of Real Estate Data. J. Vis. Lang. Comput. https://doi.org/10.1016/
j.jvlc.2018.02.001

[10] R. D. Raut, S. S. Kamble, and M. K. Jha. (2016). An assessment of sustainable house using
FST-QFD-AHP multi-criteria decision-making approach. Int. J. Procure. Manag. 86. 9(1):
86-122. https://doi.org/10.1504/ijpm.2016.073390

[11] T. Kauko. (2006). What makes a location attractive for the housing consumer? Preliminary
findings from metropolitan Helsinki and Randstad Holland using the analytical hierarchy
process. J. Hous. Built Environ. 21(2): 159-176. https://doi.org/10.1007/s10901-006-9040-
y

[12] S. S. Kim, I. H. Yang, M. S. Yeo, and K. W. Kim. (2005). Development of a housing
performance evaluation model for multi-family residential buildings in Korea. Build.
Environ., 40(8): 1103-1116. https://doi.org/10.1016/j.buildenv.2004.09.014

[13] R. Gawlik. (2016). The measurement of housing preferences in the Analytic Hierarchy
Process. Munich Pers. RePEc Arch. 79944,

[14] M. I. Razak, R. Ibrahim, N. S. H. Abdullah, I. Osman, and Z. Alias. (2013). Purchasing
Intention towards Real Estate Development in Setia Alam, Shah Alam: Evidence from
Malaysia,” Int. J. Business, Humanit. Technol. 3(6): 66—75.

[15] M. W. M. Shafiei, F. S. S. Foo, I. Said, and A. Omran. (2010). Malacca House Buyers’
Housing Preferences in Malaysian New Residential Market. Int. J. Eng. Tome VIII (Year
2010). Fasc. 1 (ISSN 1584 — 2665). 217-226.

iJIM — Vol. 15, No. 06, 2021 181


https://doi.org/10.22610/jebs.v7i2(j).576
https://doi.org/10.22610/jebs.v7i2(j).576
https://doi.org/10.15396/eres2013_220
https://doi.org/10.1080/02673037.2011.542098
https://doi.org/10.15396/eres2013_220
https://doi.org/10.1016/j.sbspro.2015.01.060
https://doi.org/10.4236/me.2011.21002
https://doi.org/10.4236/me.2011.21002
https://doi.org/10.1016/j.jvlc.2018.02.001
https://doi.org/10.1016/j.jvlc.2018.02.001
https://doi.org/10.1504/ijpm.2016.073390
https://doi.org/10.1007/s10901-006-9040-y
https://doi.org/10.1007/s10901-006-9040-y
https://doi.org/10.1016/j.buildenv.2004.09.014

[16] S. L. Sean and T. T. Hong. (2014). Factors Affecting the Purchase Decision of Investors in
the Residential Property Market in Malaysia. 5(2): 1-13. https://doi.org/10.22452/
jscp.vol5n02.4

[17] R. A. Rahadi, S. K. Wiryono, D. P. Koesrindartoto, and I. B. Syamwil. (2015). Factors
influencing the price of housing in Indonesia,” Int. J. Hous. Mark. Anal. 36(3): 237-251.
https://doi.org/10.1108/ijhma-04-2014-0008

[18] M. R. Ibrahim. (2017). How do people select their residential locations in Egypt? The case
of Alexandria. Cities, 62: 96-106. https://doi.org/10.1016/j.cities.2016.12.012

[19] C.-P. Pow and L. Kong. (2007). Marketing the Chinese Dream Home: Gated Communities
and Representations of the Good Life in (Post-) Socialist Shanghai. Urban Geogr., 28(2):
37-41. https://doi.org/10.2747/0272-3638.28.2.129

[20] A. Ismail, A. A. Bujang, W. R. A. Jiram, H. A. Zarin, and M. N. Jaafar. (2015). Factor
Affecting the Housing Financing of Bumiputera in Iskandar Malaysia. J. Econ. Bus. Manag.,
3(11). https://doi.org/10.7763/joebm.2015.v3.329

[21]1R. A. Opoku and A. G. Abdul-Muhmin. (2010). Housing preferences and attribute
importance among low-income consumers in Saudi Arabia. Habitat Int., 34(2): 219-227.
https://doi.org/10.1016/j.habitatint.2009.09.006

[22] R. A. Rahadi, S. K. Wiryono, D. P. Koesrindartoto, and I. B. Syamwil. (2013). Attributes
Influencing Housing Product Value and Price in Jakarta Metropolitan Region. Procedia -
Soc. Behav. Sci., 101: 368—378. https://doi.org/10.1016/j.sbspro.2013.07.211

[23] S. L. Sean and T. T. Hong. (2014). Factors Affecting the Purchase Decision of Investors in
the Residential Property Market in Malaysia. J. Surv. Constr. Prop., 5(2): 1-13.
https://doi.org/10.22452/jscp.vol5n02.4

[24] M. K. Koklic and I. Vida. (2001). Consumer House Buying Behavior. 7: 75-96.

[25] A. Mills and R. G. Reed. (2003). Analysis of Criteria Used for Home. in 17th ANZRSAI
annual conference. 9(3).

[26] R. Komiirli, A. P. Giirgiin, and D. Arditi. (2013). Drivers of residential developers’
marketing strategies based on buyer preferences: Konut Ureticilerinin pazarlama stratejilerini
yonlendiren konut alicisi tercihleri. Metu J. Fac. Archit., 30(2): 1-16. https://doi.org/10.
4305/metu.jfa.2013.2.1

[27]1 F. F. Cheng and J. Cheok. (2008). Importance of Branding for Property Developers in
Malaysia. Sunw. Acad. J., 5: 65-81.

[28] E. L. Abdullah, I1.B. Mohd Nor, N. Jumadi, H. Arshad. (2012). First-Time Home Buyers:
Factors. 2012 Int. Conf. Innov. Technol. Sustain. Built Environ. (ICITSBE 2012).

[29] A. Adair, J. Berry, and S. McGreal. (1996). Valuation of residential property: analysis of
participant behaviour. J. Prop. Valuat. Invest., 14(1): 20-35. https://doi.org/10.1108/
14635789610107453

[30] G. C. Cupchik, U. Ritterfeld, and J. Levin. (2003). Incidental learning of features from
interior living spaces. 23: 189-197. https://doi.org/10.1016/s0272-4944(02)00103-2

[31] A. H. Nurshuhada Zainon, Faizul Azli Mohd-Rahim, Syazwani Sulaiman, Saipol Bari Abd
Karim. (2017). Factors Affecting the Demand of Affordable Housing among the Middle-
Income Groups in Klang Valley Malaysia. J. Des. Built Environ., 1-10. https://doi.org/10.
22452/jdbe.sp2017n01.1

[32] E. M. Steffes and L. E. Burgee. (2009). Social ties and online word of mouth. Internet Res.,
19(1): 42-59. https://doi.org/10.1108/10662240910927812[

[33] Realtors. Real Estate in a Digital Age 2017 Report, 2017.

[34] M. N. Razali. (2008). Internet business strategies by property companies in Malaysia. Pacific
Rim Prop. Res. J., 14(3): 239-256. https://doi.org/10.1080/14445921.2008.11104257

182 http://www.i-jim.org


https://doi.org/10.22452/jscp.vol5no2.4
https://doi.org/10.22452/jscp.vol5no2.4
https://doi.org/10.1108/ijhma-04-2014-0008
https://doi.org/10.1016/j.cities.2016.12.012
https://doi.org/10.2747/0272-3638.28.2.129
https://doi.org/10.7763/joebm.2015.v3.329
https://doi.org/10.1016/j.habitatint.2009.09.006
https://doi.org/10.1016/j.sbspro.2013.07.211
https://doi.org/10.22452/jscp.vol5no2.4
https://doi.org/10.4305/metu.jfa.2013.2.1
https://doi.org/10.4305/metu.jfa.2013.2.1
https://doi.org/10.1108/14635789610107453
https://doi.org/10.1108/14635789610107453
https://doi.org/10.1016/s0272-4944(02)00103-2
https://doi.org/10.22452/jdbe.sp2017no1.1
https://doi.org/10.22452/jdbe.sp2017no1.1
https://doi.org/10.1108/10662240910927812
https://doi.org/10.1080/14445921.2008.11104257

[35] P. Kalaivani and K. Shunmuganathan. (2013). Sentiment classification of movie reviews by
supervised machine learning approaches. Indian J. Comput. Sci. ..., 4(4): 285-292.

[36] K. Dave, I. Way, S. Lawrence, and D. M. Pennock. (2003). Mining the Peanut Gallery:
Opinion Extraction and Semantic Classification of Product Reviews. 519-528.
https://doi.org/10.1145/775152.775226

[37] S. Sridhar and H. Babu. (2014). Effect of Online Reviews on Customers of Bangalore-based
Real Estate Company- An Exploratory Study. in the International Conference on Business
Paradigms in Emerging Markets. 3—4. https://doi.org/10.2139/ssrn.2542697

[38] Phillips-wren Gloria and D. J. Power. (2011). Impact of Social Media and Web 2. 0 on
Decision-Making. 249-262.

[39] E. H. Chi, P. Pirolli, K. Chen, and J. Pitkow. (2001). Using Information Scent to Model User
Information Needs and Actions on the Web (3): 490-497. https://doi.org/10.1145/
365024.365325

[40] D. Hiemstra. (2000). A probabilistic justification for using tf x idf term weighting in
information retrieval. 131-139. https://doi.org/10.1007/s007999900025

[41] H. Ho, C. Chang, and C. Ku. (2013). On the location selection problem using analytic
hierarchy process and multi-choice goal programming. Int. J. Syst. Sci., 44(1): 94-108.
https://doi.org/10.1080/00207721.2011.581397

[42] J. BALL and V. C. SRINIVASAN. (1994). Using the Analytic Hierarchy Process in House
Selection,” J. Real Estate Financ. Econ., 85: 69-85. https://doi.org/10.1007/bf0
1153589

[43] A. Bender, A. Din, M. Hoesli, and S. Brocher. (2000). Further evidence using the AHP
method Environmental preferences of homeowners. J. Prop. Invest. F, 18(4): 445-455.
https://doi.org/10.1108/14635780010345391

[44] T. Teck-hong and T. Teck-hong. (2011). Neighborhood preferences of house buyers : the
case of Klang Valley , Malaysia. https://doi.org/10.1108/17538271111111839

[45] A. Majid. Warga asing banjiri Lima Kedai. Utusan Online, 2014.

[46] M. N. Idris. Cekup 11 warga asing. Sinar Harian, 2013.

[47] O. Ling et al. (2017). Social impact of foreign immigrants in affordable housing area. case
study: mentari court, selangor, malaysia. 15(2): 37-50.

[48] I. A. Azhar. Cabar pihak berkuasa. Metro. 2012.

[49] H. A. Fattah, N. Badarulzaman, and K. Ali. (2018). Residential Preferences in Residential
Household Preferences in Penang Island. Malaysian J. Sustain. Environ., 41-54.
https://doi.org/10.24191/myse.v5i2.5616

[50] T. Tan. (2012). Meeting first-time buyers’ housing needs and preferences in greater Kuala
Lumpur,” Cities, 29(6): 389-396. https://doi.org/10.1016/j.cities.2011.11.016

[51] M. I. M. Razak, R. Ibrahim, N. S. H. Abdullah, I. Osman, and Z. Alias. (2013). Purchasing
Intention towards Real Estate Development in Setia Alam, Shah Alam: Evidence from
Malaysia. Int. J. Business, Humanit. Technol., 3(6).

[52] H. Abu Zarin. (1999). Factors Influencing Demand for Condominium in Johor Bahru,
Malaysia,” Int. Real Estate Soc. Conf. ’99, 26-30.

[53] M. Autio and J. Autio. (2014). Consumers purchasing new homes - trust and taste building
through e-service and competence in the housing market. Int. J. Serv. Econ. Manag., 5(4):
328-340. https://doi.org/10.1504/ijsem.2013.059574

[54] R. T. Almatarneh. (2013). Choices and changes in the housing market and community
preferences : Reasons for the emergence of gated communities in Egypt q A case study of
the Greater Cairo Region, Egypt. Ain Shams Eng. J, 4(3): 563-583.
https://doi.org/10.1016/j.asej.2012.11.003

iJIM — Vol. 15, No. 06, 2021 183


https://doi.org/10.1145/775152.775226
https://doi.org/10.2139/ssrn.2542697
https://doi.org/10.1145/365024.365325
https://doi.org/10.1145/365024.365325
https://doi.org/10.1007/s007999900025
https://doi.org/10.1080/00207721.2011.581397
https://doi.org/10.1007/bf01153589
https://doi.org/10.1007/bf01153589
https://doi.org/10.1108/14635780010345391
https://doi.org/10.1108/17538271111111839
https://doi.org/10.24191/myse.v5i2.5616
https://doi.org/10.1016/j.cities.2011.11.016
https://doi.org/10.1504/ijsem.2013.059574
https://doi.org/10.1016/j.asej.2012.11.003

[55] H. Fung, J. Jeng, and Q. W. Liu. (2016). Development of China’s Real Estate Market
Development of China’s Real Estate Market. 1475 https://doi.org/10.2753/ces1097-
1475430104

[56] Z.-J. Agnieszka. (2014). Parameters contributing to occupants’ satisfaction Green and
conventional residential buildings. 32(7/8): 411-437. https://doi.org/10.1108/f-03-2013-
0021

[57] Ahmed Adeeb Jalal. (2020). Text Mining: Design of Interactive Search Engine Based
Regular Expressions of Online Automobile Advertisements. International Journal of
Engineering Pedagogy, 10(3): 35-48. https://doi.org/10.3991/ijep.v10i3.12419

[58] Mohamad Farhan Mohamad Mohsin, Mohd Noor Abdul Hamid, Nurakmal Ahmad
Mustaffa, Razamin Ramli, Kamarudin Abdullah. (2019). Investigation on the Access Log
Pattern of the Corporate Social Responsibility UUMWiFi among Changlun’s Community.
International  Journal of Interactive Mobile Technologies. 13(4): 140-152.
https://doi.org/10.3991/ijim.v13i04.10526

[59] Humaizi Humaizi, Sakhyan Asmara, Rany Listiawati Sis, Muhammad Yusuf. (2020). The
Use of Online Marketplace Website in Indonesia: A Study of Consumers’ Motives and
Gratification. International Journal of Interactive Mobile Technologies. 14(7): 133-148.
https://doi.org/10.3991/ijim.v14i07.11385

7 Authors

Ahmad Taufik Nursal is presently working at School of Quantitative Science,
Universiti  Utara Malaysia, 06010 Sintok, Kedah, Malaysia. Email:
ahmadtaufiknursal@gmail.com

Mohd Faizal Omar is working at School of Quantitative Science, Universiti Utara
Malaysia, 06010 Sintok, Kedah, Malaysia. Email: mfaizal.omar@gmail.com

Mohd Nasrun Mohd Nawi is working at School of Technology Management &
Logistic, Universiti Utara Malaysia, 06010 Sintok, Kedah, Malaysia. Email:
mohdnasrun@gmail.com

Article submitted 2020-12-28. Resubmitted 2021-02-03. Final acceptance 2021-02-05. Final version
published as submitted by the authors.

184 http://www.i-jim.org


https://doi.org/10.2753/ces1097-1475430104
https://doi.org/10.2753/ces1097-1475430104
https://doi.org/10.1108/f-03-2013-0021
https://doi.org/10.1108/f-03-2013-0021
https://doi.org/10.3991/ijep.v10i3.12419
https://doi.org/10.3991/ijim.v13i04.10526
https://doi.org/10.3991/ijim.v14i07.11385
mailto:ahmadtaufiknursal@gmail.com
mailto:mfaizal.omar@gmail.com
mohdnasrun@gmail.com

